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Forward-looking statements

You'll hear some forward-looking statements
in today’s presentation.

All statements other than statements of historical fact are
statements that could be deemed forward-looking statements.

Our actual results could differ materially and
we assume no obligation to update.

Financial information, plans, and projections reflect estimates
based on information available at the time of this presentation.

Use of non-GAAP financial information

This presentation includes presentation of certain non-GAAP
financial information.

We believe that providing these non-GAAP financial measures,
alongside the corresponding GAAP measures, provides greater
transparency to the information used by HPE's management in
its financial and operational decision-making and provides a
supplemental view to understand our historical and prospective
operating performance.

These non-GAAP financial measures may have limitations as
analytical tools. Some of the limitations in relying on these
non-GAAP financial measures are that they may be calculated
differently by other companies, limiting the usefulness of those

These are based on risks and assumptions that
may not prove correct.

These risks and assumptions are described in our latest
Annual Report on Form 10-K and subsequent Quarterly Reports
on Form 10-Q.

More detail can be found in your
written materials.

Please see the slide designated “Forward-looking statements” in
the Agenda and Disclosures presentation available.

measures for comparative purposes, can differ materially from
the comparable GAAP measures due to exclusion of items
mentioned above and may not reflect the full economic effect of
the loss in value of certain assets.

These measures should not be considered in isolation or as a
substitute for analysis of HPE's results as reported under GAAP.

Certain financial information featured in the presentation today
has been normalized to include Juniper Networks results as of
the beginning of HPE's fiscal year 2024.

Normalized growth rates are calculated based on FY24 and FY25
results that have been normalized to include 12 months of
Juniper Networks results, pre-acquisition close.
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HPE Networking
Is positioned to accelerate
shareholder value.






CAGR

Data Center Networking 44%

Networking

market grOWth Campus & Branch 6%
CY26 -CY29 Security 2%

Routing 20%

Aggregate networking market growth: 18%
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Innovation
accelerating through
integration




One combined
networking sales
organization




cost synergies

Fiscal 2028 TARGET

$SS8O0OM

ANNUALIZED RUN RATE




One unified

partner program
on Nov. 1, 2026




lead-to-cash operating
model starting







HPE Networking
strategy




HPE Networking strategy

01

Expand Campus
& Branch
through HPE
go-to-market
scale

02

Increase services
attach across
larger installed
base

03

Grow data center
networking by
cross-selling into
HPE enterprise
accounts

04

Capture Al data
center growth
with combined
rack-scale and
networking
solutions



Data Center Networking

KEY DRIVERS
HPE CAGR Al data center buildouts | Ethernet from
scale-out to scale-up | liquid cooling
Low to high

Rack-scale Al with scale-up
FY26-FY29 Ethernet networking

HPE estimates includes support & maintenance revenue CAGR.
: Based on internal estimates and evaluations, and data from the report from 650 Group (Al FE/BE, Non-Al). Sep 2026
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Routing

HPE CAGR KEY DRIVERS
Rapid DCI and Al on-ramp traffic growth

Low to high

2 o 0/ Programmable & highly scalable Trio silicon

High-performance, power-efficient
Express silicon

FY26-FY29

: HPE estimates includes support & maintenance revenue CAGR.
Based on internal estimates and evaluations, and data from the report from 650 Group(Core/DC, Metro, Edge) Adj for L3 switches. Sept 2026
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Campus & Branch

KEY DRIVERS

Cloud managed |
agentic AlOps | Wi-Fi 7

HPE CAGR

I g 5 I I l g E Self-Driving Networks that just work
d igi (S /o
I g I Broad portfolio from client to cloud

FY26-FY29

HPE estimates includes support & maintenance revenue CAGR
: Based on internal estimates and evaluations, and data from the report from 650 Group(WLAN, Campus Switching and P5G). Sep 2026



2026 Gartner® Magic Quadrant for Enterprise
Wired and Wireless LAN Infrastructure

Furthest in Vision

Highest in Execution

Gartner, Magic Quadrant for Enterprise Wired and Wireless LAN Infrastructure, Mike Leibovitz, Christian Canales, Tim
Zimmerman, May 18, 2026 and Gartner® Magic Quadrant™. Gartner does not endorse any company, vendor, product or service
depicted in its publications, and does not advise technology users to select only those vendors with the highest ratings or other
designation. Gartner publications consist of the opinions of Gartner’s business and technology insights organization and should
not be construed as statements of fact. Gartner disclaims all warranties, expressed or implied, with respect to this publication,
including any warranties of merchantability or fitness for a particular purpose.

Figure 1: Magic Quadrant for Enterprise Wired and Wireless LAN Infrastructure

ABILITY TO EXECUTE

@ Allied Telesis

HC @ @ A

RUCKUS Networks @

Join Digital @

@ HPE
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@ Cisco
Arista Networks @

@ Extreme Networks

@ Fortinet
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COMPLETENESS OF VISION

As of April 2026 © Gartner, Inc

Gartner



Networking Security

HPE CAGR KEY DRIVERS

Convergence of security and networking

High single
digits %

FY26-FY29

Security built in, not bolted on to C&B and DC

High-performance NGFW, NAC, SASE

HPE estimates includes support & maintenance revenue CAGR.
: Based on internal estimates and evaluations, and data from the report from 650 Group Dell’Oro (SD-WAN, SSE, Firewall) , 650 Group (NAC). Sep 2026
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Delivering strong results
through the integration

SCALING REVENUE BY $2B GROWING OPERATING PROFIT $900M EXPANDING OPERATING MARGIN

+11%

+24%

+~400
—1_per annum —1_perannum /‘ basis points
$11.3B

$2.5B

~22%

$9.3B ~18%
$1.6B

FY24 FY26E FY24 : FY26E FY24 y
(midpoint) (midpoint)

FY26E
(midpoint)

The combined company FY24 Networking business financial metrics presented on this slide have been normalized as if Juniper Networks were a part of HPE during FY24. HPE and Juniper Networks had different fiscal years prior to close of the acquisition. As such, this
normalized combined company financial information is based only on available quarterly financial information of HPE and what we believe to be reasonable estimates, calculations, and processes for internally prepared monthly financial data of Juniper Networks in an attempt to
reconcile the differences in the differing quarterly reporting periods. Juniper Networks’ accounting policies and practices may have differed from HPE and their internally prepared monthly financial data has not been reviewed or audited by either Juniper Networks or HPE's
auditors. Furthermore, the above amounts may differ from historically reported amounts in HPE's or Juniper’s SEC filings.



Raising year-end Networks for Al
cumulative order outlook to exceed $3B

ACCELERATING Al MOMENTUM

$3.0B+ | v’ Proven performance to meet
growing requirements for
DCI and Al on-ramp

$2.1B+

| v’ First to market in 1.6T scale-out
solutions driving key wins

$0.9B

| v Emerging opportunity with
scale-up

FY25 FY26E FY25-FY26E
Cumulative Orders

Cumulative orders include 8 months of pre-acquisition Juniper Networks results.



Leaning in to meet strong demand

INCREASING NETWORKING
PURCHASE COMMITMENTS
X | v Q3 orders growing 3.5x faster
thanrevenue

| v’ Doubled supply purchase commitments

| 4 Expect to ease constraints into FY27

Q325 Q2'26 Q326



FY27 networking revenue guide

ACCELERATING OUR GROWTH RATE AND RAISING FY27 REVENUE GUIDANCE

~2X ]

High teens to low 208% | v’ Key wins in multiple markets

~10% | v’ Delivering revenue synergies

| v High backlog and improved supply

FY26E FY2/E



FY27 networking operating margin guide

EXPANDING OPERATING MARGIN TO MID TO HIGH 20s%

Mid to high 208% | v’ Integration and transformation

Low 208 %

| v’ Scale benefits from revenue growth

| v’ Disciplined investments

FY26E FY2/E



Long-term growth framework FY26-FY29

Networking revenue
CAGR FY26-FY29

High teens %

MARKET SEGMENT Market CAGR HPE CAGR

Data Center Networking A44% Low to high'
Routing 20% |

Campus & Branch 6% ligh single

Security 12% ligh single digi

Networking operating margin
FY27-FY29

Mid to high 20s%

Aggregate Networking

Market Growth 18% High teens %

Accelerating scale through share gains -
and converting scale into durable earnings
growth through operating discipline

Market growth rates are based on CY26-CY29. HPE outlook is based on FY26-FY29, with fiscal years ending October 31.

Total Market CAGR is based on analyst forecasts, aligned with HPE Networking portfolio mix. HPE estimates includes support & maintenance revenue CAGR.
Sources: Data Center - 650 Group (Al FE/BE, Non-Al). Sep 2026; Routing - 650 Group (Core/DCI, Metro, Edge) Ad] for L3 switches. Sep 2026; Campus & Branch-
650Group (WLAN, Campus Switching and P5G). Sep 2026; Networking Security- Dell'Oro (SD-WAN, SSE, Firewall) , 650 Group (NAC). Sep 2026
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HPE Networking
Is positioned to accelerate
shareholder value.



HPE Self-Driving Network

End-to-end insight, automation, and protection

I
Enterprise:
Branch

Wireless LAN
/c;? (Aruba, Mist)

P5G

Wired LAN
(CX, EX)

Network Access Control (ClearPass,
Central NAC, Access Assurance)

[ @ 9 Indoor Location (Mist)

Users and devices (loT)

o0 HPE Marvis

Agentic Al with trusted self-driving actions
Conversational assistant

Available on HPE Mist and HPE Aruba
Central platforms

&

Firewall
(SRX)

SD-WAN /
SASE, WAN
(EdgeConne
ct/SSE, SSR,

MX)

O

Scale-across/
DCI (PTX)

S

Internet

I
Enterprise:
Campus

Wireless LAN
?53\ (Aruba, Mist)

56

Wired LAN
(CX, EX)

Network Access Control (ClearPass,
Central NAC, Access Assurance)

[ @] 9 Indoor Location (Mist)

& Alon-ramp (MX) Firewall (SRX)

Al Data Center
(Inference)

Back-end (scale-out - QFX, PTX)
Scale-up (QFX-Helios)
Front-end (QFX)

DC Edge (MX) Firewall (SRX)

&

Firewall
(SRX)

Backbone/DCI
(PTX)

SD-WAN
(EdgeConnect)

O

Scale-across/
DCI (PTX)

©

Internet

|
Enterprise:
Data Center

> > > > >
..ﬁ: > ..‘; > ..‘; > .-: > ..‘; >

Front-end (QFX)

¢ DC Edge (MX) Firewall (SRX)

Al Data Center
(Training)

Back-end (scale-out - QFX, PTX)
Scale-up (QFX-Helios)
Front-end (QFX, PTX)

DC Edge (MX) Firewall (SRX)



HPE Self-Driving Network portfolio:
service provider

Business Edge (MX) ] @ { Broadband Edge (MX)

Firewall (SRX) Mobile Edge (MX)
Enterprise Consumer
1 Edge / Access (MX)
ﬁ:l 1 v
Access & Aggregation(ACX) EA”A
I

IP transport fabric
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